JEWELLRY

116 Shivel Dr, Hendersonville, TN 37075
Ph: (615) 431-0745  Fax: (615) 338-4253
support@ellypreston.com

Dear Valued Customer,

Thank you for your interest in our Trunk Show Program! Hosting a trunk show program with special
incentives is a wonderful way of reaching out to customers, increasing your foot traffic, and best of all increasing

sales.

Included in this document are the details of our Trunk Show Program. Trunk shows must be scheduled
with Elly Preston or your sales representative. Please contact your sales representative or our office if you have

guestions or are ready to make arrangements for your event.

Thank you and we look forward to hearing from you!

Sincerely,

Natalie Ray

Trunk Show Coordinator
natalie@ellypreston.com
Elly Preston, LLC
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Elly Preston is excited to introduce a

new sales opportunity...

the Elly Preston Trunk Show Program. /Q/D‘%/’LOW

Minimum purchase of $1,500.00:

Minimum purchasef $1,500 is
required on one invoice The order
must be shipped to arrive no more thg
14 days prior tahe scheduledevent.
Up to 50% of that invoice can be
returned for in house credit. Items
must bewrapped individually and in
new condition.

Displays ae not part of the minimum
order and may not be returned.

Promotional Items to be used as
Special Prizes/Gift Items:

Promotional items may be purchased
be used as giveaways, door prizes, fn
gifts with purchase, etc. You must
choose at least one item from the
attached list.

Promotionaltems can be purchased 3
50% off wholesale.
You may choose as many as you wol
like from the listin any quantity

These items areot returnable and do
not qualify as part of the minimum
purchase.

Closeout items othe list are offered al
a60% discount.

Advertising:

Advertising is required for your event,
Advertising may include: emalil blast,
website, social media, print, posters,
etc.

Elly Preston willprovide, via email,
selected images that you may use.
Images may not be altered.

Please send us in writinga fax or
email your plan to promote the event.

Sales Representative Assistance:

Elly Preston sales representatiaee
encouragéto lend a hand in whatever
manner theyre available Some reps
are able to assist with pehow
activities and some are able to assist
during the actual event.

Please contact your rep to arrange ar
assistance. I f
your rep,please contact Elly Preston
and we will put you in contact with a
rep.
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The Elly Preston Trunk Show Program

Please complete this portion of the form and return via email or fax:

Name of Company/Business:

Address:

Phone#:

Fax#:

E-Mail Address:

Name of Contact for Trunk Show:

Date of Trunk Show:

Time of Trunk Show:

Type(s) of Advertising:
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Suggestions for a
Successful Trunk Show

JEWELRY

Display the jewelry by color and/or grouping so it is pleasing to the eye and easy for
the customers to see the matching pieces to the collection.

Set outcovered tables and displays where the customers can pick up, feel, and try on

the jewelry. You are more likely to sell the items if they do not have to ask to see a piec

of jewelry that is in a case.

Have all employees wear different pieces of the jgvielshow the customer how it can
be worn with several different lookKeep a mirror close by!

If you would like, include other items in your trunk show. For example, make it
simply a o0jewelry trunk showd ortheeis@awo n
special discount for all jewelry, handbags, scarves, etc. for that day only.

Make the trunk show an exciting event by rarranging your displays to make

everything look new and different for the day of the event.

Try not to make the time frame bthe event too long. Pick a certain time that you feel
like will be the most convenient for your customers and keep it within two to three
hours. This will encourage the customer to rush in and experience the special you are
providing.

Try to advertisein as many ways as possible. Utilize sources such as Facebook, email,
websites, flyers, signs, etc. The more you spread the word, the greater your customer
turn out will be.

Make the event feel special by serving hors d'oeuvres or beverages while tipey sh

You may allow a special time (e.g. an hour before, a day before, etc.) for valued
customers to view and purchase the merchandise before others. You could send an
exclusive invitation to be brought in to those customers only to make them feel special.
You may want to have owish |Iistso on ha
relatives, husbands, etc. can view when they want to purchase something for them in
the future.

Take pictures and post them on facebook, your website, etc. or place theouirstore.
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Clare Cuff-Calcedony
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PDB-86-F Qty.:
Reg. $36:00  $8.00

Maureen Cuff-Lapis

P
/- W 2
fg} B,

PDB-87-EE  Qty.:
Reg. $34-686 $7.00

PDN-70-GG Qty.:
Reg. $8:50 $4.25

JEWELRY

PDB-32-L Qty.:
Reg. $12:00 $4.80

PDE-40- Qty.:
Reg. $8:50 $4.25

PDN-50-T Qty.:
Reg. $12:00 $6.00

PDN-67-V  Qty.:

Reg. $1825

PDN &PDE-19-AAL Set Gold Qty.:
Reg.$23.560 $11.75

$7.30




